
Buyer’s Broker 
“Condominium Purchase Agreement” Checklist for 

2765 Kapiolani Blvd. 
 
IMPORTANT! Please use this checklist as a guide when filling out the purchase agreement with your buyer 
and submit a copy of this with all paperwork.  

• This “Condominium Purchase Agreement” is specifically for the use in the sale of the units at 2765 
Kapiolani Blvd. 

• No changes to any part of this contract are allowed without the prior written consent of the Seller 
• No outside Broker’s addendums are allowed to be a part of this “Condominium Purchase Agreement” 
• All items need to be completed prior to submitting to Seller accepting the “Condominium Purchase 

Agreement” 
• This not like a “typical” project sale and is more similar to a regular transaction.  The Buyer’s Broker 

must adhere to strict deadlines or their client will incur late fees. 
 

1. ____ Condominium Purchase Agreement (9 pages) - Buyer’s initial all pages on bottom left.  
2. ____ Unit #   Parking Stall #   
3. ____ Reference Date      
4. ____ Fill in – “an undivided     percentage interest” (Look at “Sales Sheet”) 
5. ____ B. Information Concerning Buyer – Fill in completely including: Type of Ownership and full legal names 

and marital status for the deed (at the top of Page 2) 
6. ____ Pg. 2 – C. 2.  NOTE: – Explain 1% per month penalty  
7. ____ Pg. 2 – C. 3. Explain that the “start-up” fee is to build up the project’s reserve fund. The “start-up” fee is 

equal to 4 months of maintenance fee for the unit (Look at “Sales Sheet”) 
8. ____ Pg. 2 – D. 5. – Attach any appropriate addendums: 

 ___ Co-Op agreement 
 ___ Lead Paint Addendum 
 ___ ALR Dual Agency addendum 
 ___ Other _______________________ 

9. ____ Pg. 5 – k. – Termite Inspection Report (Seller WILL NOT order or pay for a TIR).  
10. ____ Pg. 6 – 3. c. – Buyer’s Ability To Pay Purchase Price: Pre-qualification letter due within 10 days of the 

Reference Date. Final loan approval from “Permanent Lender” due within 35 days from the date of acceptance by 
Seller 

11. ____ Pg. 7 – 6. a. – Closing is 45 days 
12. ____ Pg. 8 – 8. – Inspection is 7 days 
13. ____ Lender's contact information  

a. Mortgage Company:        
b. Address:         
c. Loan Officer:          
d. Office #:     Cell #:      
e. Fax #:       
f. Email:          

14. ____ Explain that there will be an additional escrow fee of $250 for using a lender other than the Lead Lender and 
an additional $250 fee for mainland broker/lenders.(Up to $500 extra) The lead lender is Territorial Savings-
Elizabeth Lee at 216-4989 

15. ____ Explain that there are incentives to use the Lead Lender  
a. Easiest and smoothest to close the transaction. The lenders are familiar with the project and the CPR 

process. 
b. Some lenders may offer a free appraisal for First-Time Home Buyers. (Please have buyer talk to the loan 

officer to see if it’s available)    
c. Possible discount in points (Please have buyer talk to the loan officer to see if it’s available) 



16. ____ Owner Occupant Affidavit (if necessary). Once Affidavit is notarized, please send the original 
copy to Escrow. 

17. ____ Owner Occupant Reaffirmation is left BLANK for signing at Escrow  
18. ____ Receipt For Developer’s Public Report – Section A: Fill in Unit No. Condominium documents 

are online at www.abeleedevelopment.com/2765 documents or a hard copy is available. Please call Scott 
Sakata (R) at 228-4916. Fill in completely. 

19. ____ Notice Of Right To Cancel Sales Contract – A. Fill in Unit No. Also: Have buyer initial to the 
left of checkbox, “[     ] I HAVE RECEIVED AND READ THIS NOTICE…” and submit with other documents.  
This is to let the Seller and Escrow know that buyer has read and understood this document. 
Please make sure your buyer has received the a) Developer’s Public Report, b) project’s declaration, c) by-laws, 
d) house rules and e) letter sized copy of the condominium map 
NOTE: Within 30 days they need to either Waive their right or Exercise their right to cancel the sales contract by 
checking the appropriate box and submitting a copy to the Seller and Escrow. Tell them not to wait the full 30 
days; otherwise they will only have 15 more days to close. 

20. ____ Buyer’s Agent contact information INCLUDING Abe Lee Realty Agents 
a. Name:          
b. Company:         
c. Address:         
d. Phone:          
e. Fax:          
f. Email:          

21. ____ 1-year home warranty is provided on all units via American Home Shield. 
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